Client Testimonial Form

Customer Name: Tim Robertson

Date of First Sale: September 2016

| was at the Stansbury Conference in Las Vegas and Al
had a small display set up next to the conference room.
On one of the breaks | stopped by to take a look and one
thing led to another and he invited me up 1o their suite for
meet and greet with other participants at the conference.

How did you hear about ICA:

What do you like about

working with ICA: For me, its the time it takes to go thru a transaction. Al

calls, | listen, he answers any questions | have and we
are done. There is no pressure sales pitch, its just info
on the coin or sets of coins and then my decision.

What do you like about

working with ICA: Early on, Al and | had a discussion on what kind of coins

i was interested in. Al has been really consistent on
those type of coins he recommends. | do like the fact
that Al will call me with a recommendation on a coin or
a set that he believes would be a good investment, but

doesn’t fit my preference.

What do you think ICA

can improve on: For me personally, | like the system, it works for me.
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